How to Interview A REALTOR and Select a Real Estate Company
The process to select a REALTOR to represent you in a real estate transaction is much the same across the board from residential to commercial to land transactions.  It is one of the most important decisions you will make in either the buying, leasing or selling of real estate.  You want to make sure you select a qualified, competent, experienced and hard working REALTOR that will represent YOUR best interests throughout the entire process.  How do you go about this? 

Among the many questions you will have to discuss with your REALTOR will be to ask what types of marketing they use (this will vary depending on the type of property you are looking for, whether your are seeking to buy, sell or lease – residential or commercial property, etc.) to aid them in achieving the desired results of the specific assignment. 

What web sites do they utilize to either seek the type of property you want or to market the type of property you have?  Signs on properties are very powerful tools to aid in the marketing of a property.  

You are seeking assistance that is of major importance and will involve a great amount of money and commitment on your part.  Ask for information on their experience in the market place and information on their credentials and background.  What is their experience in handling property of the type you have or are seeking?   The REALTOR-Client relationship MUST be one built on trust and understanding between both parties.  Be clear on WHAT you expect to achieve as far as the type of property you are seeking to buy, sell or lease.    Make sure that you both fully understand of what it is you want to do, the time frame, price range, location, etc.   Agree on a means of communication with one another – be it via e-mail, phone, letter, meetings, etc.    REALTORS achieve a high level of success by listening to and understanding the needs, wants, desires and goals of their clients and striving to meet those expectations. 
The resulting relationship created will be a team effort with a common goal.   If you don’t have the feeling of a team effort – perhaps you need to keep looking for a more suitable REALTOR.

For a frank discussion on any and all aspects of your real estate needs, call on Chris Rosprim, experienced REALTOR with the Real T Team and Scott Brown Commercial. 

(940) 243-4000 /  chris@sbpcommercial.com     “If you need some space – we’ve got the place!”   Give us a call – we’ll BOTH be glad you did!  

